SUCGESSFUL BUSINESS TRANSITIONS
START WITH EARLY PLANNING V)

Selling a business is more than just a financial decision. At BNY Wealth, we n
frequently guide clients through the necessary steps to help maximize the
value of their company, as well as the value of their financial and personal

well-being long after the sale is complete. *
« Review and finalize purchase

agreement “
« Consider obtaining rep-and-

« Assess the marketplace and evaluate factors

that could impact a future sale of business 4 ; _
warranty insurance policy
« Assemble a deal team and begin work on Eielizsrprepraonsiior
re-sale checklist :
P ] ) 9 impact of sale on company and
« Obtain company appraisal through counsel N\ employees

and implement valuation enhancers « Transfer company to buyer
and role in company (if any) ~ ‘

« Profile potential buyers and assess impact

on company and employees « Begin work on next chapter of

business or new opportunity

TRANSACTION CLOSING

« Evaluate the corporate
structure and review key

BUSINESS PRE-PLANNING documents to ensure they

are up-to-date

«Review and track deal terms

« Finalize investment
plan, cash-flow

EMBRACE
POST-TRANSACTION POST-SALE

1 Month/3 Months/1+ Year
LIFE

needs and tax
payment plan

PEHS“NAI_ St « Compare bids and determine

mandatory terms of sale

- Assemble a team of advisors and choose « Begin assembling ([3)[4/ - Openaccountsand

one key advisor to lead the team documents for due diligence OF consider credit

solutions (e.g., « Review insurance policies

« Consider different sale structures and
wealth-transfer strategies

« Prepare for impact on family and other
stakeholders

« Determine post-sale cash-flow needs and
desired sale price to meet these needs

« Consider income tax mitigation strategies
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« Review employment
contracts and restrictive
covenants

TRIGGERING EVENT

1 Year Out

« Determine desired future role in
company
« Coordinate with wealth

management firm to prepare
investment policy

investment credit line)

and personal security

« Continue wealth-transfer
strategies and implement
personal legacy plans

« Implement investment plan
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Disclosure Appendix

This material is provided for illustrative/educational purposes only. This material
is not intended to constitute legal, tax, investment or financial advice. Effort has
been made to ensure that the material presented herein is accurate at the time of
publication. However, this material is not intended to be a full and exhaustive
explanation of the law in any area or of all of the tax, investment or financial
options available. The information discussed herein may not be applicable to or
appropriate for every investor and should be used only after consultation with
professionals who have reviewed your specific situation.

The Bank of New York Mellon, DIFC Branch (the “Authorized Firm”) is
communicating these materials on behalf of The Bank of New York Mellon. The
Bank of New York Mellon is a wholly owned subsidiary of The Bank of New York
Mellon Corporation. This material is intended for Professional Clients only and no
other person should act upon it. The Authorized Firm is regulated by the Dubai
Financial Services Authority and is located at Dubai International Financial
Centre, The Exchange Building 5 North, Level 6, Room 601, P.O. Box 506723,
Dubai, UAE.

The Bank of New York Mellon is supervised and regulated by the New York State
Department of Financial Services and the Federal Reserve and authorized by the
Prudential Regulation Authority. The Bank of New York Mellon London Branch is
subject to regulation by the Financial Conduct Authority and limited regulation by
the Prudential Regulation Authority. Details about the extent of our regulation by
the Prudential Regulation Authority are available from us on request. The Bank of
New York Mellon is incorporated with limited liability in the State of New York,
USA. Head Office: 240 Greenwich Street, New York, NY, 10286, USA.

In the U.K. a number of the services associated with BNY Wealth’s Family Office
Services— International are provided through The Bank of New York Mellon,
London Branch, One Canada Square, London, E14 5AL. The London Branch is
registered in England and Wales with FC No. 005522 and BR000818.

Investment management services are offered through BNY Mellon Investment
Management EMEA Limited, BNY Mellon Centre, One Canada Square, London

E14 5AL, which is registered in England No. 1118580 and is authorized and
regulated by the Financial Conduct Authority. Offshore trust and administration
services are through BNY Mellon Trust Company (Cayman) Ltd.

This document is issued in the U.K. by The Bank of New York Mellon. In the
United States the information provided within this document is for use by
professional investors.

This material is a financial promotion in the UK and EMEA. This material, and the
statements contained herein, are not an offer or solicitation to buy or sell any
products (including financial products) or services or to participate in any
particular strategy mentioned and should not be construed as such.

BNY Mellon Fund Services (Ireland) Limited is regulated by the Central Bank of
Ireland BNY Mellon Investment Servicing (International) Limited is regulated by
the Central Bank of Ireland.

Trademarks and logos belong to their respective owners.

BNY Wealth conducts business through various operating subsidiaries of The
Bank of New York Mellon Corporation. BNY, BNY Mellon and Bank of New York
Mellon are corporate names of The Bank of New York Mellon Corporation and
may be used to reference the corporation as a whole and/or its various
subsidiaries generally.

©2025 The Bank of New York Mellon. All rights reserved.
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